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A  LITTLE  KNOWLEDGE  IS  A  PROFITABLE  THING 

For  the  first  time  in  my  numismatic  career  I  had  the  pleasant  experience 
of  participating  in  a  strictly  educational  convention  better  known  as  a 
numismatic  forum.  The  Chicago  Coin  Club  programmed  this  affair  on 
October  18th,  a  date  which  may  mark  the  starting  j>oint  for  a  future 
emphasis  on  the  educational  aspects  of  our  hobby.  The  idea  is  not  new; 
old  time  A.N.A.  conventions  had  no  bourse  or  auction.  And  lately  a  few 
clubs,  notably  the  Oklahoma  City  Coin  Club,  have  held  forums.  The' for¬ 
mat  of  these  shows  Is  simple  enough.  Three  of  four  coin  authorities  usually 
lecture  on  numismatic  subjects,  while  collectors  arrange  displays  and  earn 
awards  for  excellence  of  exhibit  and  knowledge  conveyed. 

These  forums  have  received  neither  front  page  headlines  nor  record- 
breaking  attendance,  and  my  purpose  in  mentioning  the  Chicago  show  is 
to  point  up  the  general  absence  of  coin  dealers.  The  few  who  do  attend 
shows  of  this  sort  enthusiastically  join  collectors  to  broaden  their  knowl¬ 
edge  of  numismatics.  They  look  upon  such  gatherings  as  a  sort  of  college 
and  by  learning  from  experienced  scholars  they  pass  on  knowledge  and 
forge  a  real  link  with  the  numismatic  fraternity  of  the  future. 

It  isn’t  enough  to  conduct  a  coin  dealership  with  only  a  few  bags  and 
rolls  of  late-date  coins  and  a  handful  of  proof  sets.  The  survival  of  the 
individual  dealer  must  depend  upon  his  professional  approach,  based  in 
turn  upon  the  depth  of  his  numismatic  knowledge.  To  gain  and  sustain 
confidence,  a  dealer  ought  to  know  more  about  coins  than  his  clientele. 
While  coin  supplies  may  be  merchandised  successfully  with  the  simple 
aid  of  projxjr  display  methods,  coins  themselves  have  no  such  trademarks. 
They  are  objects  of  art,  steeped  in  history  and  romance.  It  takes  a  man 
with  a  scholar’s  knowledge  and  a  connoisseur’s  appreciation  to  best  ac¬ 
commodate  today’s  numismatics. 

The  perceptive  coin  dealer  owes  it  to  himself  to  support  numismatic 
forums.  On  the  one  hand,  these  programs  contribute  to  his  own  knowledge. 
And,  just  as  important,  they  bode  well  for  the  future  of  the  hobby  itself, 
in  which  the  dealer’s  own  future  is  so  intimately  involved. 


R.  S.  Yeoman 
Vice-President  and 
General  Manager 
Coin  Supply  Division 


FOREIGN  COIN  BOOM  SPARKS  NEW  WHITMAN  PRODUCTS 


The  big  news  throughout  the  numis¬ 
matic  world  has  been  the  tremendous 
surge  of  foreign  coins.  In  recent  months, 
coins  of  the  world  have  pushed  to  the 
forefront  of  the  hobby.  As  a  new  gener¬ 
ation  of  coin  collectors  comes  of  age, 
numismatic  frontiers  continue  to  ex¬ 
pand  at  an  increasingly  rapid  pace. 

Recent  developments  at  WHITMAN 
have  echoed  this  foreign  boom.  With 


whole  new  worlds  opening  up  for  the 
collector,  the  demand  for  products  to  fit 
these  new  needs  has  never  been  more 
in  evidence.  Reference  books,  albums, 
folders,  coin  holders — in  each  of  these 
areas  the  foreign  coin  boom  puts  forth 
a  challenge  and  provides  great  oppor¬ 
tunity  for  dealers  and  collectors  alike. 

Always  the  mainstay  of  the  foreign 
collector,  R.  S.  Yeoman’s  A  CATALOG 


OF  MODERN  FOREIGN  COINS  as¬ 
sumes  greater  importance  than  ever  in 
the  light  of  the  foreign  boom.  By  all  in¬ 
dications  the  new  Sixth  Edition,  re¬ 
viewed  elsewhere  in  this  issue,  will  sell 
at  an  unprecedented  pace. 


The  need  for  a  compact  reference 
book  providing  accurate  coverage  of 
older  foreign  coins  has  long  been  felt. 
In  Summer  of  1965.  WHITMAN  ex¬ 
pects  to  cap  a  long  and  ambitious 
project  with  the  publication  of  COINS 
OF  THE  WORLD.  Aimed  as  a  com¬ 
panion  volume  to  A  CATALOG  OF 
MODERN  WORLD  COINS,  the  new 
book  will  cover  foreign  coins  for  the 
century  prior  to  those  in  MWC.  All  im¬ 
portant  coin  types  issued  between  1750 
and  1850  will  be  featured,  described  and 
priced.  Present  trends  indicate  that  the 
book  is  a  certain  candidate  for  best¬ 
seller  status. 

As  certain  key  countries  move  into 
the  spotlight,  WHITMAN  keeps  pace 
with  the  times.  Some  areas  of  special 
interest  are  - 

GREAT  BRITAIN.  K.  E.  Bressett’s 
popular  GUIDE  BOOK  OF  ENGLISH 
COINS  moves  into  its  fourth  edition 
this  January,  with  sharp  price  rises  evi¬ 
dent  in  many  areas.  Growing  enthusiasm 
for  English  coins  has  prompted  WHIT¬ 
MAN  to  expand  its  line  of  albums. 
Bookshelf  albums  are  planned  for  date 
sets  of  British  bronze  coins,  and  further 
additions  to  the  line  of  35<?  folders  arc 
also  on  schedule. 

AUSTRALIA.  The  new  designs  for 
Australia’s  forthcoming  decimal  coin¬ 
age  have  brought  a  popular  country 
more  and  more  into  the  numismatic 
limelight.  A  quality  reference  work  for 


this  series  has  long  been  needed,  and  A 
GUIDE  BOOK  OF  AUSTRALIAN 
COINS,  presently  in  preparation, 
should  find  a  ready  market.  The  book 
will  cover  the  full  range  of  Australian 
Issues  from  early  settlement  to  the  new 
decimal  coins,  and  will  include  issues 
of  New  Zealand,  Fiji  and  New  Guinea 
as  well. 

Albums  for  Australian  issues  are  al¬ 
ready  in  production.  Eleven  35<*  folders 
have  been  prepared  for  the  entire  series 
of  Australian  Commonwealth  coinage. 
A  pair  of  Bookshelf  albums  will  house 
the  Australian  type  set.  Book  One  will 
hold  all  bronze  and  decimal  coins,  while 
all  silver  issues  will  fit  in  Book  Two. 

PANAMA.  Dealers  across  the  coun¬ 
try  have  reported  a  great  onrush  of  en¬ 
thusiasm  for  the  coins  of  this  country. 
The  nation  has  long  been  closely  identi¬ 
fied  with  the  United  States,  and  the 
coins  themselves  arc  both  attractive  and 
readily  available.  A  new  Bookshelf  al¬ 
bum  has  been  designed  to  display  the 
complete  Panamanian  type  set  in  two 
compact  and  attractive  pages.  As  a  spe¬ 
cial  feature,  this  album  also  includes 
full  mintage  figures  for  all  coins  of 
Panama  by  date. 

In  the  same  vein,  those  aspects  of 
foreign  numismatics  which  arc  closely 
allied  to  the  United  States  have  always 
been  popular  with  American  collectors. 
Neil  Shafer’s  GUIDE  BOOK  OF 
PHILIPPINE  PAPER  MONEY  covers 
one  such  peripheral  field.  FOREIGN 
COINS  STRUCK  AT  U.S.  MINIS, 
by  G.  G.  Altz  and  E.  H.  Barton,  has 
been  running  in  installments  in  the 
WHITMAN  NUMISMATIC  JOUR¬ 
NAL.  It  has  met  with  such  a  keen  re¬ 
ception  that  publication  in  book  form 
will  take  place  shortly. 

The  JOURNAL  itself  has  given 
prominent  emphasis  to  foreign  numis¬ 
matics  since  its  inception,  with  a  wealth 
of  feature  material  plus  new  issue  cover¬ 
age  second  to  none  for  foreign  coins  and 
currency.  The  magazine’s  overwhelming 
success  in  its  first  year  of  publication  is 
a  testament  not  only  to  the  JOURNAL'S 
quality  but  to  the  dimensions  of  this 
foreign  boom. 

Finally,  WHITMAN’S  new  group  of 
2"  x  2"  plastic  coin  holders  for  foreign 
coins  has  been  selling  well  beyond  ex¬ 
pectations.  As  an  added  spur  to  sales, 
these  holders  arc  now  being  made  avail¬ 
able  in  the  ever-popular  BUBBLE 
PAKS  to  encourage  multiple  sales  and 
facilitate  effective  display. 

To  all  appearances,  the  trend  toward 
foreign  coins  is  one  of  the  healthiest 
signs  in  numismatics  in  many  years.  For 
the  collector,  it  provides  the  chance  to 
diversify  and  expand  with  maximum 
interest  and  minimal  cost.  For  the 
dealer,  the  net  result  can  only  be  a 
sharp  increase  in  sales  volume  and 
profit. 


DEMAND  STRONG  FOR  NEW  WORLD  BOOK 


December  1st  marks  the  release  date 
of  the  book  collectors  have  been  asking 
for  all  year  long,  A  CATALOG  OF 
MODERN  WORLD  COINS  by  R.  S. 
Yeoman.  The  sixth  edition  of  this  stand¬ 
ard  reference  work  on  modem  foreign 
coins  is  certain  to  reflect  in  its  sales  the 
heightened  interest  in  this  area  of  nu¬ 
mismatics. 

Listings  have  been  revised  extensively 
throughout  the  familiar  “Brown  Book.” 
Countless  new  issues  appear,  including 
many  from  natioiis  not  even  in  exist¬ 
ence  when  the  previous  edition  was 
prepared.  Price  changes  arc  in  evidence 
in  the  majority  of  series.  In  a  few  cases 
prices  have  been  adjusted  downward; 
for  the  most  part,  however,  price  in¬ 
creases  reflect  the  influence  of  the  rush 
of  collectors  to  this  field.  A  great  many 
coins  have  jumped  dramatically  in  price. 

The  1965  Brown  Book  lists  coins  of 
all  nations  in  all  metals  issued  during 
the  past  hundred  years.  Coins  are 
grouped  by  metallic  content,  type  and 


denomination.  Each  is  identified  by  the 
familiar  “Yeoman  Number.”  An  esti¬ 
mated  value  is  given  which  represents 
the  coin’s  average  retail  price. 

As  a  special  sales  booster,  WHIT¬ 
MAN  has  made  available  a  special 
counter  display  unit.  Colorful  and  at¬ 
tractive,  the  new  display  units  arc  easily 
assembled  in  minutes  and  make  for  a 
maximum  of  eye  appeal  in  a  minimum 
of  space.  Dealers  may  order  these  units 
free  of  charge  through  their  WHIT¬ 
MAN  jobbers. 

Nor  will  these  sales  boosters  be  lim¬ 
ited  to  the  English-speaking  collector.  A 
CATALOG  OF  MODERN  WORLD 
COINS  has  always  been  a  best-seller 
throughout  the  world.  In  keeping  with 
its  universal  appeal,  WHITMAN’S  dis¬ 
play  units  arc  available  in  five  lan¬ 
guages  —  German,  Spanish,  French, 
Dutch,  and  English. 

In  any  language,  the  Brown  Book 
will  be  very  much  in  demand.  The  stock 
number  is  #9053;  price  remains  $4.00. 


PHOENIX  COIN  CENTER 
LARGEST  IN  SOUTHWEST 


With  the  opening  of  the  new  Phoenix 
Stamp  and  Coin  Center  in  Phoenix, 
Arizona,  that  city  can  now  boast  of  the 
largest  wholesale  and  retail  philatelic 
enterprise  in  the  Southwest.  The  mod¬ 
ern  new  store  is  located  on  the  comer  of 
Second  Street  and  Polk  and  held  its 
opening  day  festivities  on  October  14. 


The  attractive  building  with  its  70 
foot  street  frontage  was  formerly  oc¬ 
cupied  by  an  automobile  agency.  The 
new  center  is  operated  by  three  Phoenix 
brothers:  Ralph,  Lawson  and  Jack 
Nagel.  They  have  been  in  the  stamp 
and  coin  trade  there  for  eight  years,  and 
were  formerly  located  on  First  Street. 


Lawson  Nagel  said  the  growth  of 
hobby  interest  in  the  Valley  required 
the  firm  to  enlarge  its  display  facilities. 
The  new  store  covers  4,000  square  feet 
with  a  large  free  parking  area.  Prior  to 
moving  to  Phoenix  in  1954,  the  brothers 
had  stamp  centers  in  Chicago  and  Los 
Angeles. 


NO  MINT  ERRORS  HERE,  WE  NEVER  MAKE  MISTEAKS! 


Double  strikes  and  clipped  planchcts 
may  add  spice  and  interest  to  numis¬ 
matics,  but  coin  collectors  expect  noth¬ 
ing  but  the  best  in  the  coin  supply  field. 
A  1955  Double  Die  might  delight  a 
collector;  an  off-center  holder  or 
botehed-up  album  would  bring  a  less 
enthusiastic  response. 


That’s  why  quality  control  receives 
so  much  attention  here  at  WHITMAN. 
An  elaborate  series  of  checks  and  in¬ 
spections  has  been  designed  to  ensure 
against  misstrikes  and  oddities  in  our 
books,  albums  and  supplies.  Intensive 
proofreading  catches  mistakes  before 
they  find  their  way  into  print.  Constant 


spot-checking  in  the  course  of  each 
press  run  keeps  the  level  of  quality  al¬ 
ways  up  to  par.  And  our  bindery  oper¬ 
ations  have  a  dozen  built-in  checkpoints, 
where  the  few  inevitable  mechanical 
“goofs"  are  found  and  rejected.  Our 
packers  are  trained  to  catch  any  “press 
errors"  which  sneak  through  to  their 
area. 

The  hard  workers  in  Quality  Control 
have  kept  some  fairly  spectacular  errors 
from  finding  their  way  to  dealers’ 
shelves.  They’ve  caught  everything  from 
covers  stamped  off-center  to  pages  out 
of  order.  We've  even  seen  a  copy  of 
Buttrey’s  Mexican  catalog  bound  into 
a  cover  for  Charlton’s  Canadian  book — 
which  would  go  to  show  that  you  can’t 
tell  a  book  by  its  cover,  after  all. 

With  all  of  these  checks  and  counter¬ 
checks,  the  percentage  of  imperfect 
merchandise  leaving  our  factories  is  kept 
to  an  absolute  minimum.  And  when  the 
inevitable  mistake  docs  get  through,  the 
end  result  in  this  wonderful  hobby  of 
ours  is  fairly  remarkable.  It’s  rare  in¬ 
deed  for  an  irate  customer  to  drag  his 
merchandise  back  to  his  dealer’s  store 
and  demand  a  refund. 

Instead,  he’s  apt  to  react  in  the  man¬ 
ner  of  a  man  who  wrote  us  not  long  ago. 
“I  just  bought  a  Red  Book  with  the 
cover  upside-down,”  he  wrote.  “Could 
you  please  tell  me  how  much  it’s 
worth?" 


INTEREST 
BEARING  NOTES 


Many  letters  are  received  in  this  office 
from  dealers  or  collectors  requesting 
special  holders  or  alburns.  In  every  case 
we  arc  forced  to  explain  that  all  of  the 
items  in  the  WHITMAN  line  arc  manu¬ 
factured  on  a  mass  production  basis. 
Specialized  holders  must  be  manufac¬ 
tured  by  custom  houses  which  generally 
charge  a  premium  for  their  services.  It 
would  be  quite  economically  unsound  for 
a  manufacturer  with  our  facilities  to  at¬ 
tempt  to  compete  with  specialty  houses, 
and  therefore  all  such  orders  are  re¬ 
spectfully  declined.  Should  your  custom¬ 
er's  inquire  about  custom  made  folders 
or  albums,  we  suggest  that  you  refer 
them  to  some  local  printers. 


During  the  past  month,  several  old 
friends  dropped  in  to  the  WHITMAN 
office  to  renew  acquaintances.  One  of 
these,  Dan  Brown,  of  Denver,  Colorado, 
is  shown  in  the  photograph  1  was 
being  given  a  tour  through  the  plant. 
Pete  Focrster,  Sales  Man;: .  .  •  >wn 

discussing  with  Mr.  Yeoman  iIT- 
MAN’s  unique  method  of  manufactur¬ 
ing  coin  folders. 

Another  recent  distinguished  visitor 
is  Charles  Anderson,  of  Anderson  News 
Agency,  Florence,  Alabama,  who  is 

Numismatic  Researcher 
Visits  Inco  Refinery 

This  picture  shows  Mr.  and  Mrs. 
Richard  Yeoman  in  the  Inco  Copper 
Refinery  at  Copper  ClifT  with  the  man¬ 
ager,  Graham  Dick.  Their  tour  of  the 
Inco  works  was  of  particular  interest  to 
them  as  coinage  experts,  for  they  saw 
the  production  of  nickel,  copper,  gold 
and  silver. 
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shown  talking  with  Pete,  Dick  and 
Warren  Mielke,  our  Production  Man¬ 
ager.  Mr.  Anderson  has  recently  re¬ 
turned  from  a  buying  trip  to  Japan. 
Part  of  the  interesting  items  that  he 
brought  back  included  the  Japanese 
coin  folder  shown  in  die  photograph. 
Mr.  Anderson  reported  that  coin  col¬ 
lecting  interest  in  Japan  is  at  an  all  time 
high  with  many  dealers  and  collectors 
centering  their  interest  on  the  Japanese 
series  by  dates  and  foreign  coins  in 
general. 
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